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Uacant Mervyns warehouse
gets new owner from China
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A group of Ch.ines€ investors pur-
chased the former M€rvyns distribu-
tion facility on 32 acr€s in Ftemont.

Global lnvestors Team Inc. is based
in Chha and plalrs to use the 366,000-
square-foot warehouse for an alliliated
company. according to Casey Ricksen,
a broker with Colliers International
who represented the buyer. Specula-
tion about the user has focused on a
furniture company, but Ricksen said no
decision has been made yet.
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"They liked the location," Ricksen

said, referring to Global Investors.
"It's in the heart of Fremont a|rd lo-
cated in a great business park. Long
term, the property will appreciate.
They bought it risht"

The warehouse. located at 48200
Fremont Blvd., nas on the market for
Iess than a year and was originauy
Iisted for $25 hillion. Financial de-
tails were not releas€d. but brokers
involved said the property sold for
Iess than the listing price. The ware-
house, which was built for Mervyns
in the early 1990s, has been vacant
since the clothing r€tailer went out of
business in 2008.

Co[iers ht€rnati@al brokers Greig
Lagomarsino and Todd Severson rcp-
resented tlre seUer6, MDS Realty II
LLC. Lagomarsino said the property,
located in the Bayside Business Park
near solar photovoltaics ma.uuachf€r
Solyndra Inc., r€ceir€d a dozen offers.

"There was a ld d investor inter€st
because ther€ isn't much for sale in
the 200,000- to 300,fin square-foot size
range along I{80," be said- 'There's
zero on the marl(el"

Lagomarsino noted the deal is not
only significant in tenns of size, but
also a welcome sign that commercial

real estate, as well as the economy,
has begun to move.

"We were paralyzed the first half of
2009, but now things ar€ starting to
happen," he said- "Demand for qualrty
war€house, distribution and manufac-
turing buildings is increasing as the
r€gion's econonv gains momentum."

ru .pproval hr lhe 88
The 88, developed by Wilson Meany

Sullivan, has become the second down-
town San Jose tower to orffer loans froru
the Federal Housing Authority.

FHA approval is a sign of success
for the downtown condos, which ha!"e
struggled to sell units in a towh hous-
ing market. Appmval means that tlrc
22-story high-rise has sold enough of its
197 units - more than 30 percent, or 70
homes - to qualify for FIIA approval.

Veronica Roberson, vice president
of marketing for Pacific Marketing
Associates, said people linally believe
they have "permission to buy" because
they feel good about prices, Iow hterest
rates, the prcdtrct and tbe home-bwer
tax cr€dit in ifu until April30.

"lbis will q)€n up the market to a
much wider pod of buyer," she reid.
"It's ftntastic, h Decemb€r we had 20 otr
Frs that cane in dudng a time typicauy
considered slow. TIre 88 is on fir€."

FHA appro!"al is a significant step in
the wodd ofhorn€ ownership because it
allows qualifred buyers to btry a home
with only a 3.5 perc€nt down payment,
rather thar the more traditonal 20
percenL Prices at The 88 start in the
mial-$,t00,000 range for a onebedlloom
udt aril rise to lil..s milion-phs for the
penttrous€s.

In November, city fieights became
tle fLst tov€r itr Sar Jose to qualify for
FIIA aDproval after selling mor€ than
50 p€rcent of its lr,1 condos. Axis, also
located in downtown, hopes to ofrer
FIIA linanciry as we[.
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